Paper / Subject Code: 83016 / Export Marketing Paper - 11

Time:3 Hrs. Marks:100

Note: 1. All Questions are Compulsory
2. Figures to the right state the marks allotted to the questions.

Q.1. A. Select the most appropriate answer from the options given below (Any Ten) (10)

1. Is a process of creating new and improved products.
e Product Design
e Product Pricing
e Product Distribution
e Product Warranty

2. provides information of the product exported and helps the
buyers in making purchase decisions
e Labeling
e Marking
e Parking
e Sizing

3. Quotation is an offer made by an exporter in reply to an enquiry received from

e Importer

e Customs

e Bank

e Government

4. Under exporting, the exporter can have a direct control over export
marketing.
e Diagonal
e Direct
e Horizontal
e Indirect

5. covers financial risk in export business.
e Communication
e Warehousing
e Insurance
e Transportation
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6. is a paid form of non-personal presentation of export goods by the
exporter.

Advertising

Publicity

Sales Promotion

Packaging

7. A ‘letter of credit’ is one of the methods of in export marketing.
Promotion

Payment

Insurance

Inspection

o

Packing credit is provided the shipment of goods.
e before

immediately after

much after

throughout

9. EXIM bank provides to exporters.
e RCMC

Insurance cover

e I|EC

Financial assistance

10. In EIC, I stand for Export Council.
e Inspection
e Inquiry
e Identification
e Indemnity

11. ‘Let Ship Order’ is issued by
e Port Trust Authorities
e Customs Preventive Officer
e Chief Mate of the ship
e Customs Appraiser

12. is a document of title of goods.
e Commercial Invoice
e Consular Invoice
e Bill of Lading
e Shipping Bill
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Q1.B. State whether the following statements are True or False. (Any Ten) (20)

1. Factors like costs, demand and competition etc are considered while determining
product price

2. Export Cartons must be marked with waterproof markers and with big bold letters

3. Under Ex Works, the exporter is responsible for packaging and delivering the goods
at his factory.

4. Five Star Export House has to achieve FOB export performance of US $ 500 million
during the current year and previous two years.

5. Over inventory blocks working capital.

6. The regulatory framework of a country does not influence advertising in the
international market.

7. Offset and buyback are types of countertrades.

8. Pre shipment finance is provided for a period of maximum 30 days.

9. ECGC provides direct finance on a long-term basis to exporters.

10. Carting order is the permission to load the goods on the ship.

11. Consular Invoice is issued by DGFT.

12. Clean Bill of Lading does not contain any adverse remarks.

Q.2. Answer any two of the following (15)
a) What are the various Product planning decisions involved in export marketing?
b) Explain the need for Labeling for export products
c) Calculate the minimum FOB price which can be quoted by an exporter to the USA
from the following details. Also calculate the amount of foreign exchange that can be
earned if one American dollar is equal to Rs.80/-

Particulars Amount
Ex- factory Cost 50,000
Packing Cost 5,000
Transport Cost 5,000
Contribution to Profit @10% of FOB cost
Duty Drawback @10% of FOB price
Q.3. Answer any two of the following (15)

a) Explain the advantages and disadvantages of direct exporting.
b) Explain the selection criteria of modes of transport in export marketing.
c) Explain the benefits of personal selling in export marketing

Q.4. Answer any two of the following (15)
a) Discuss in brief the various methods of payment in export trade.

b) Explain the features of post-shipment finance.
c) Explain the role of SIDBI in providing export finance.
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Q.5. Answer any two of the following (15)
a) Discuss the authorities with whom an Indian exporter has to register.
b) Explain the procedure for realization of export proceeds.
¢) What is a Bill of Lading? State its importance in export marketing.

Q6. Write Short Notes on the following: (Any four) (20)
1) Marking of export goods
i) Importance of Packaging
iii) Consumer oriented sales promotion techniques
iv) Letter of Credit
v) Role of clearing and forwarding agent
vi) Export under Bond
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